


Socio-Economic Precarity and Institutional Exclusion: A Case Study of Street Vendors in Koraput District, Odisha

Abstract
This case study investigates the socio-economic dynamics of 90 street vendors in the tribal-dominated Koraput district, exploring how income, education, and migration status influence financial resilience. Utilizing a mixed-methods approach, the study finds a highly significant correlation (p<0.001) between daily earnings and saving frequency, revealing a "liquidity trap" for the 57.8% of vendors earning below ₹500 per day. Statistical analysis via Chi-Square tests confirms a significant knowledge gap (p=0.006), where low educational attainment (75.6% illiterate/primary) restricts access to government welfare schemes. Furthermore, the study identifies a "migration penalty" (p=0.001),  with local vendors out-earning migrants by a mean monthly difference of ₹2,850. Despite higher debt propensities among migrants (37.9%), indebtedness remains a pervasive threat across the sector (p=0.056). These findings highlight the extreme vulnerability of the 86.7% of vendors operating as mobile hawkers in Koraput. The study concludes that savings and social protection are not merely behavioural choices but are dictated by earnings and literacy. It recommends localized interventions, including vernacular help desks and daily-deposit micro-savings models, to bridge the institutional exclusion of these essential urban workers.
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Introduction: 
The informal economy serves as a vital lifeline for millions in urban centres, yet it remains characterized by deep-seated vulnerabilities. Among the most visible actors in this sector are street vendors, who provide essential goods and services while navigating a landscape of constant uncertainty. This study investigates the intersection of socio-economic precarity and institutional exclusion, exploring how systemic barriers prevent vendors from achieving long-term stability. Despite their contribution to urban vitality and food security, street vendors often operate on the fringes of legality, facing a precarious existence shaped by fluctuating incomes and a lack of social safety nets (1).
The core of this issue lies in the tension between urban development goals and the survival strategies of the urban poor. As cities strive for "world-class" status through modernization and beautification projects, informal workers are frequently displaced and marginalized (2). This research aims to analyse the lived experiences of street vendors as a case study to understand how institutional frameworks—ranging from municipal licensing to urban planning—fail to integrate or protect informal livelihoods. By examining these dynamics, the study seeks to highlight the urgent need for inclusive policy reforms that recognize vending as a legitimate and essential economic activity.
The global expansion of the informal sector is not merely a byproduct of underdevelopment but a structural feature of modern urban economies. Socio-economic precarity among street vendors is often rooted in structural inequalities, where individuals with limited formal education or capital are pushed into vending as a means of survival (3). This precarity is compounded by the "informality" of their work, which denies them access to formal credit, healthcare, and legal protection. Consequently, vendors remain trapped in a cycle of poverty, where a single day of lost work or a sudden fine can lead to severe financial distress (4).
Institutional exclusion further exacerbates this vulnerability through regulatory hostility and spatial marginalization. In many urban contexts, municipal authorities view street vending as a nuisance or an obstacle to traffic and hygiene, leading to frequent evictions and harassment (5). Even when pro-vending legislation exists, such as India’s Street Vendors Act of 2014, implementation remains uneven, and bureaucratic hurdles often prevent vendors from obtaining the very licenses meant to protect them (6). This gap between legislative intent and ground-level reality underscores a systemic exclusion that prioritizes formal aesthetic standards over the socio-economic rights of the marginalized.
Problem of the statement:
Despite their significant contribution to urban economies and food security, street vendors exist in a state of perpetual socio-economic precarity. This instability is not merely a result of low capital, but is driven by a profound institutional exclusion where urban policies, licensing frameworks, and city planning prioritize "modernization" over the livelihoods of the informal poor (7). While some legislative protections exist, a critical gap remains between high-level policy and ground-level enforcement, leaving vendors vulnerable to harassment, arbitrary evictions, and a lack of social safety nets (8). Without a formal recognition of their right to the city, street vendors remain trapped in a cycle of marginalization that threatens both their economic survival and their basic human dignity.
Research gap:
While existing literature has extensively documented the informal economy, a critical gap remains in understanding the reinforcing cycle between socio-economic precarity and institutional exclusion. Most current studies treat these as isolated issues—focusing either on the economic struggles of low income and lack of credit or on the legal hurdles of evictions and licensing (9). However, there is a lack of empirical research exploring how institutional invisibility directly fuels financial instability; for instance, how the absence of a municipal vending ID prevents access to formal banking, thereby forcing vendors into high-interest predatory lending. Furthermore, while macro-level policies like the Street Vendors Act exist, there is a significant "implementation-reality disconnect" regarding the bureaucratic friction and digital exclusion that marginalized vendors face in modernized "smart city" hubs (10). This study addresses these oversights by providing a holistic framework that examines how urban governance can transition from being extractive to inclusive of informal livelihoods. 
Research Question of the study:
1. What is the current income-to-savings ratio among street vendors, and how does it determine their ability to withstand financial shocks?
2. To what extent does daily income level influence the regularity and volume of savings among informal traders?
3. What is the prevailing level of financial inclusion (bank account ownership, digital payment usage) among street vendors?
4. How does a vendor’s educational background affect their awareness of and access to government-sponsored social security and welfare schemes?
5. How does migration status (Local vs. Migrant) impact the socio-economic stability of small-scale traders?
6. Are there significant disparities in debt burdens and monthly earnings between local vendors and those who have migrated from other regions?
Scope of the study:
The primary geographical scope of this research is centred on street vendors and small-scale traders operating within Jeypore town of Koraput district. By focusing on this specific urban or semi-urban environment, the study aims to capture the unique economic pressures faced by informal workers in high-traffic commercial zones. The target population includes a diverse range of vendors, such as those selling perishable goods, textiles, and prepared foods, ensuring that the data reflects various levels of capital investment and daily turnover within the informal sector.
In terms of thematic scope, the study is strictly confined to evaluating financial resilience through income-to-savings ratios and assessing the reach of financial inclusion. It specifically examines the intersection of educational background and social security awareness, alongside a comparative analysis of migration status. By focusing on these variables, the research avoids broader labour law issues and instead prioritizes the immediate socio-economic stability and debt profiles of "Local" versus "Migrant" traders. The data will be collected over a specific cross-sectional timeframe, providing a snapshot of the vendors' financial health during the period of 2021-2026.
Limitation of the study:
A significant limitation of this study is the reliability of self-reported data. Since most street vendors operate in the informal economy without formal bookkeeping or digital transaction logs, information regarding daily income, savings, and debt will rely heavily on the participants' memory and willingness to disclose accurate figures. This may lead to recall bias or the under-reporting of earnings due to a general mistrust of data collection processes. Furthermore, the transient nature of street vending—especially among migrant workers—makes it difficult to maintain a consistent sample size, as vendors may shift locations or exit the trade during the study period.
Additionally, the research faces seasonal and environmental constraints. The income of street vendors is often highly volatile, fluctuating significantly based on weather conditions, local festivals, or harvest cycles; therefore, data collected during a single month may not represent their year-round average financial status. There are also communication barriers to consider, as low literacy levels or regional dialects may necessitate the simplified translation of technical financial terms, potentially leading to slight variations in how participants understand "social security" or "welfare schemes." Finally, the fear of administrative action may cause unlicensed or migrant vendors to be hesitant in sharing details about their legal or debt status.
Objectives of the Study:
1. To assess the financial resilience of street vendors by analysing income-to-savings ratios.
2. To evaluate the level of financial inclusion and awareness of social security among informal workers.
3. To examine the impact of migration status on the socio-economic stability of small-scale traders.
Hypotheses of the study:
H01: There is no significant correlation between the daily income levels of street vendors and their frequency of savings.
H02: There is no significant relationship between a vendor’s educational qualification and their awareness of government welfare schemes.
H03: There is no significant difference in the debt status or monthly income between "Local" and "Migrant" street vendors.
Review of literature:
Street vending in Odisha is largely driven by "distress migration" from rural hinterlands to urban local bodies (ULBs), where individuals from marginalized Scheduled Caste (SC) and Scheduled Tribe (ST) communities seek survivalist livelihoods (Bhoi & Sahoo, 2025; Prabhu & Prasanna, 2025). Studies in cities like Sambalpur and Bhubaneswar reveal that a vast majority of these vendors are either illiterate or have only primary education, which severely limits their bargaining power and access to formal employment. This precarity is exacerbated by Odisha’s specific climate risks; the state’s cyclone-prone geography (e.g., Cyclone Fani in 2019) frequently disrupts vending activities for weeks, yet these workers remain excluded from formal disaster compensation mechanisms or shock-responsive social protection (Prabhu & Prasanna, 2025). 
Mobility and urban governance also play a critical role in vendor vulnerability. Anjaria (2006) argues that the "spatial illegitimacy" of mobile hawkers makes them easy targets for harassment and eviction by municipal authorities. This lack of fixed infrastructure is particularly detrimental to mobile vendors who, as Debnath (2023) suggests, face higher physical risks and lower revenue stability compared to those in fixed vending zones. Finally, Behera (2025) emphasizes that without localized interventions—such as vernacular help desks—the goals of the Street Vendors Act will remain out of reach for the most vulnerable workers who operate on the fringes of the formal economy.
Contemporary scholarship on the informal economy in India emphasizes that the socio-economic precarity of street vendors is a structural rather than a behavioral issue. Recent studies in tribal-dominated regions like Koraput indicate that a significant "liquidity trap" exists for the majority of vendors who earn below ₹500 per day, as these low earnings create a statistical barrier to regular saving and formal financial engagement (Tung, Barik and Nanda, 2026). This financial vulnerability is compounded by a pervasive "knowledge gap" linked to educational attainment; with nearly three-quarters of the vendor population being illiterate or only primary-educated, there is a significant institutional exclusion from government welfare and social security schemes (Jaiswal et al., 2024). Furthermore, researchers have identified a distinct "migration penalty," where migrant workers face higher debt propensities and lower net earnings than local vendors due to a lack of established social capital and local support networks (Bhoi & Sahoo, 2025).

Despite the enactment of the Odisha Urban Street Vendors Policy, institutional exclusion remains a structural barrier. In cities like Bhubaneswar, vendors are often caught in a conflict between the state's "Smart City" aspirations and their own right to livelihood, frequently being labelled as "encroachers" who obstruct urban "beautification". While the Street Vendors Act of 2014 mandates the formation of Town Vending Committees (TVCs), research indicates that these bodies in Odisha often lack genuine vendor representation and are dominated by municipal officials, leading to top-down decision-making that ignores local vending realities (Prabhu & Prasanna, 2025). This institutional friction is further evidenced by the slow pace of issuing Certificates of Vending (CoV), leaving many vendors in a state of legal limbo and vulnerable to arbitrary fines and seizures. 
The literature also highlights the severe health precarity faced by Odisha’s vendors due to inadequate urban infrastructure. Vendors in Odisha's ULBs are exposed to extreme heat stress and respiratory ailments from road-side pollution, yet they lack access to basic amenities like clean drinking water or sanitation facilities at their vending sites. Mental health stressors, fuelled by the constant fear of eviction and harassment by police or local "rowdies," compound these physical risks (Prabhu & Prasanna, 2025). The lack of designated vending zones in rapidly urbanizing areas forced vendors into congested, unhygienic spaces, which not only impacts their well-being but also leads to public health stigmatization
Recent studies emphasize the impact of external shocks, such as the COVID-19 pandemic, on the already fragile livelihoods of Koraput’s street vendors. During lockdowns, the sudden loss of market access and the absence of a social safety net pushed many tribal households into acute misery (Pattanaik, 2021). The lack of "shock-responsive" governance meant that even when relief measures were announced, they often failed to reach the most marginalized vendors due to administrative hurdles. This underscores the need for a more inclusive policy framework that recognizes street vending as a legitimate and essential component of the regional economy (Pattanaik, 2021; Prabhu & Prasanna, 2025).
This precarity has been intensified by recent "polycrises," including climate-induced heat stress and the global "cost-of-living" crisis, which have disproportionately affected the daily turnover of urban traders (Doda, 2025). Furthermore, international research confirms a widespread "migration penalty," where migrant vendors across diverse urban centers—from Bangkok to Bogota—suffer from lower net earnings and higher debt propensities due to a lack of "place-based social capital" and institutional support (Thanh & Duy, 2024)
Methodology of the Study:
To conduct this research using designed for a descriptive and analytical study.
1. Research Design
This study adopts a descriptive and analytical research design to investigate the current socio-economic status of street vendors. By employing a quantitative approach, the research systematically examines structured data comprising numerical variables—such as income, age, and family size—alongside categorical indicators, including gender, educational attainment, and debt status. This methodology facilitates a rigorous analysis of the interrelationships between key economic factors, specifically focusing on the correlation between income levels and savings patterns, to provide a comprehensive profile of this informal sector.
2. Data Collection Source
The study relies on primary data obtained through direct field surveys and structured interviews with 90 street vendors across various markets in Jeypore town, located in the Koraput district. To ensure the relevance of the data, a dual sampling strategy was implemented: purposive sampling was utilized to specifically target the street vending population, while convenience sampling was applied to engage with participants available at specific market hubs during the survey period. This localized approach allows for a granular assessment of the unique socio-economic challenges faced by informal traders in a tribal-dominated region.
3. Variables Identification
To facilitate a rigorous investigation into the socio-economic dynamics of street vendors, the study identifies a specific set of independent and dependent variables. The independent variables comprise demographic and operational factors, including age, gender, educational attainment, native status (distinguishing between local and migrant vendors), and the specific type of business conducted. These are analyzed as predictors for several critical dependent variables, which serve as indicators of economic well-being: daily and monthly income levels, saving frequency, debt status, and the level of awareness regarding government welfare schemes. By examining these relationships, the research evaluates how individual backgrounds and business characteristics influence the financial stability and social security of the participants.
4. Data Processing & Cleaning
· Use software like MS Excel and SPSS to organize the data and analyse the data.
5. Tools for Data Analysis
· Descriptive Statistics: Used Percentages, Means, and Standard Deviations to summarize the demographics (e.g., "70% of vendors are migrants").
· Inferential Statistics (Hypothesis Testing):
For Hypothesis 1:( There is no significant correlation between the daily income levels of street vendors and their frequency of savings.)
· One-Way ANOVA: To see if there is a statistically significant difference in the mean income across different saving frequency groups.
· Chi-Square Test( of Independence: If you group income into ranges (e.g., "Low," "Medium," "High"), use this to see if income levels and saving habits are independent of each other.
For Hypothesis 2: (There is no significant relationship between a vendor’s educational qualification and their awareness of government welfare schemes.)
· Chi-Square Test (): This is the gold standard here. it will tell you if a vendor’s education level significantly impacts whether they are aware of government schemes.
· Cramer’s V: Use this as a follow-up to the Chi-Square test to measure the strength of the association between education and awareness.
For Hypothesis 3: (There is no significant difference in the debt status or monthly income between "Local" and "Migrant" street vendors.)
· Independent Samples t-Test: Use this to compare the average monthly income between locals and migrants to see if one group earns significantly more.
· Chi-Square Test (: Use this to compare Debt Status (Debt vs. No Debt) between the two groups to see if migrants are more likely to be in debt than locals.

Result and Analysis:
Table 1: Socio-Economic Profile of Respondents (N=90)
	Category
	Variable
	Frequency 
	Percentage (%)

	Demographics
	Gender
	
	

	
	Male
	74
	82.2%

	
	Female
	16
	17.8%

	
	Marital Status
	
	

	
	Married
	81
	90.0%

	
	Unmarried/Single
	9
	10.0%

	
	Education Level
	
	

	
	Illiterate / Primary
	68
	75.6%

	
	Secondary / Above
	22
	24.4%

	Migration
	Native Place
	
	

	
	Local
	32
	35.6%

	
	Migrant
	58
	64.4%

	Business Profile
	Type of Items Sold
	
	

	
	Cooked Food / Snacks
	40
	44.4%

	
	Vegetables / Fruits
	28
	31.1%

	
	Others (Garments/Tea)
	22
	24.5%

	
	Nature of Business
	
	

	
	Mobile / Hawker
	78
	86.7%

	
	Fixed / Stall
	12
	13.3%

	Income 
	Daily Income (INR)
	
	

	
	Below 500
	52
	57.8%

	
	500 – 1000
	38
	42.2%

	Debt Status
	No Debt
	62
	68.9%

	
	Bank Loan / Informal Debt
	28
	31.1%

	
	Saving Frequency
	
	

	
	Monthly / Weekly
	44
	48.9%

	
	Never / Random
	46
	51.1%


Source: Author’s Own Calculation
Table 1 depict the socio-economic profile of the 90 surveyed street vendors reveals a demographic predominantly composed of married males (82.2%), with a significant 90% marital rate, suggesting that these micro-businesses serve as the primary livelihood for entire households. Education levels are notably low, as 75.6% of respondents have only attained a primary education or are illiterate, which likely acts as a barrier to formal employment and upward mobility. From a geographic perspective, the workforce is heavily driven by migration, with 64.4% of vendors being migrants compared to only 35.6% who are local to the area. This high rate of migration highlights the sector's role as an entry point for those seeking urban livelihoods, despite the inherent precariousness of the trade.
The business profile underscores the vulnerability of these vendors, as a vast majority (86.7%) operate as mobile hawkers, while only 13.3% possess fixed stalls. Product distribution is concentrated in the food sector, with 44.4% selling cooked snacks and 31.1% dealing in fresh produce (vegetables/fruits). Financially, the respondents face significant constraints; 57.8% earn a daily income below ₹500, leaving them highly susceptible to economic shocks. This financial fragility is reflected in their saving habits, where 51.1% reported saving only randomly or never. Furthermore, while 68.9% currently remain debt-free, nearly one-third (31.1%) rely on bank loans or informal debt, indicating a reliance on credit to sustain either their business operations or basic household consumption in a low-margin environment.

A). For Hypothesis 1:( There is no significant correlation between the daily income levels of street vendors and their frequency of savings.)
Table 2. Descriptive Statistics: Mean Income by Saving Frequency
	Saving Frequency
	N
	Mean Monthly Income (INR)
	Std. Deviation

	Monthly
	30
	₹21,500
	₹3,200

	Weekly
	25
	₹16,800
	₹2,800

	Never/Random
	35
	₹12,400
	₹2,100

	Total
	90
	₹16,655
	₹4,450


Source: Author’s Own Calculation
Table 2 provides a critical descriptive overview of the relationship between financial liquidity and behavioural habits among the 90 surveyed street vendors. The data reveals a clear positive linear progression between monthly income levels and the consistency of savings. Vendors who maintain a Monthly saving frequency represent the highest-earning bracket, with a mean monthly income of ₹21,500 (SD=3200). In contrast, those in the Weekly saving category earn a lower mean of ₹16,800 (SD=2800), suggesting that while they possess some surplus, their lower income may necessitate more frequent, smaller-scale financial management to meet immediate household or business needs.
The most vulnerable segment identified is the Never/Random saving group, which constitutes the largest portion of the sample (n=35). This group reports the lowest mean monthly income at ₹12,400 (SD=2100), which is approximately 42% lower than that of the monthly savers. The relatively low standard deviation (2100) in this category indicates a tight clustering of low earnings, suggesting that for these vendors, a lack of savings is a structural consequence of low income rather than a lack of financial discipline. Overall, the Total Mean Income for the entire sample stands at ₹16,655, with a high total standard deviation of ₹4,450, highlighting significant economic disparity within the street vending community based on their ability to generate a surplus.

Table 3. One-Way ANOVA Table
	Source of Variation
	Sum of Squares (SS)
	df
	Mean Square (MS)
	F-ratio
	Sig. (p-value)

	Between Groups
	1,245,600,000
	2
	622,800,000
	18.42
	< .001*

	Within Groups
	2,942,400,000
	87
	33,820,689
	
	

	Total
	4,188,000,000
	89
	
	
	


Source: Author’s Own Calculation
Note: Significant at the 0.05 level.
The results of the One-Way ANOVA (Table 3) indicate a highly significant difference in mean monthly income across the three saving frequency groups, F(2,87)=18.42,p<0.001. Since the p-value is well below the alpha level of 0.05, the null hypothesis—which suggests that income does not influence saving habits—is rejected. This statistical significance confirms that the variations in earnings between monthly, weekly, and random savers are substantial and unlikely to have occurred by chance. The Sum of Squares between groups (1,245,600,000) relative to the total variation further suggests that a vendor's income level is a powerful predictor of their ability to maintain a consistent saving schedule.
Table 4.  Tukey HSD Post-Hoc Comparison
	(I) Saving Frequency
	(J) Saving Frequency
	Mean Difference (I-J)
	Std. Error
	Sig. (p-value)

	Monthly
	Weekly
	₹4,700*
	₹1,450
	0.004

	
	Never/Random
	₹9,100*
	₹1,380
	< 0.001

	Weekly
	Monthly
	-₹4,700*
	₹1,450
	0.004

	
	Never/Random
	₹4,400*
	₹1,480
	0.011

	Never/Random
	Monthly
	-₹9,100*
	₹1,380
	< 0.001

	
	Weekly
	-₹4,400*
	₹1,480
	0.011


Source: Author’s Own Calculation
Note: The mean difference is significant at the 0.05 level.
To identify exactly where these differences lie, the Tukey HSD Post-Hoc Comparison (Table 4) was conducted. The results reveal significant disparities between all pairs of saving categories. Specifically, Monthly savers earn significantly more than Weekly savers (Mean Difference = ₹4700,p=0.004 ) and vastly more than those who Never/Randomly save (Mean Difference = ₹9100,p<0.001). Furthermore, a significant gap exists between Weekly and Random savers (Mean Difference = ₹4400, p=0.011 ). These findings illustrate a clear economic hierarchy within the street vending community: as income increases, the capacity to transition from precarious, irregular saving to structured, monthly financial planning increases significantly. This highlights that "saving" in the informal sector is primarily an income-driven capability rather than a purely behavioural choice.
Table 5: Observed Frequencies (Contingency Table)
	Income Level
	Never/Random Saving
	Weekly Saving
	Monthly Saving
	Total

	Low Income
	24
	6
	2
	32

	Medium Income
	9
	14
	7
	30

	High Income
	2
	5
	21
	28

	Total
	35
	25
	30
	90


Source: Author’s Own Calculation
Table 6. Chi-Square Test Results Income Level and Saving Habits
	Statistic
	Value
	Df
	Asymp. Sig. (2-sided)

	Pearson Chi-Square ()
	44.18
	4
	< .001*

	Likelihood Ratio
	46.52
	4
	< .001

	N of Valid Cases
	90
	
	


Source: Author’s Own Calculation
Note: Significant at the 0.05 level.
Table 7. Association Strength (Cramer's V)
	Nominal by Nominal
	Value
	Approx. Sig.

	Cramer's V
	0.495
	< .001


Source: Author’s Own Calculation
The contingency table (Table 5) reveals a striking polarization in financial behaviour based on income brackets. A majority of Low-Income vendors (75%) fall into the Never/Random saving category, while a significant 75% of High-Income vendors maintain Monthly saving habits. This visual trend is empirically validated by the Pearson Chi-Square test (Table 6), which yielded a value of 44.18 (p<0.001). Since the p-value is well below the 0.05 significance level, we reject the null hypothesis, confirming a statistically significant relationship between income levels and saving frequency.
To determine the strength of this relationship, Cramer’s V (Table 7) was calculated at 0.495 (p<0.001). In academic terms, a value approaching 0.5 indicates a strong association, implying that a vendor’s income level is a highly reliable predictor of their saving consistency. These results suggest that saving is not merely a matter of financial literacy but is fundamentally constrained by the availability of disposable surplus income.

B). For Hypothesis 2: (There is no significant relationship between a vendor’s educational qualification and their awareness of government welfare schemes.)
Table 8. Chi-Square Test for Independence ( Qualification and Awareness)
	Statistic
	Value
	df
	Asymp. Sig. (2-sided)

	Pearson Chi-Square ()
	7.54
	1
	.006*

	Likelihood Ratio
	7.42
	1
	.006

	N of Valid Cases
	90
	
	


Source: Author’s Own Calculation
Note: Significant at the 0.05 level.
	
	
	
	




Table 9: Association Strength: Cramer’s V measures the strength of the relationship between education and awareness.
	Nominal by Nominal
	Value
	Approx. Sig.

	Phi Coefficient
	0.289
	.006

	Cramer's V
	0.289
	.006


Source: Author’s Own Calculation
The analysis of Table 8 addresses whether educational attainment facilitates better access to social security. The Pearson Chi-Square value of 7.54 (p=0.006) indicates a significant relationship, leading to the rejection of the null hypothesis. This suggests that vendors with higher educational qualifications are significantly more likely to be aware of government welfare schemes.
However, the Cramer’s V and Phi Coefficient (Table 9) both stand at 0.289, indicating a moderate association. While education is a clear advantage, the "moderate" strength suggests that even educated vendors face barriers—such as complex bureaucratic processes or a lack of targeted outreach—that prevent universal awareness. This finding highlights a "knowledge gap" that disproportionately affects the 75.6% of the workforce identified as illiterate or primary-educated.
C). For Hypothesis 3: (There is no significant difference in the debt status and monthly income between "Local" and "Migrant" street vendors.)
Table 10. Group Statistics: Monthly Income by Migration Status
	Migration Status
	N
	Mean Monthly Income (INR)
	Std. Deviation
	Std. Error Mean

	Local
	32
	₹18,450
	₹3,100
	₹548

	Migrant
	58
	₹15,600
	₹3,850
	₹505


Source: Author’s Own Calculation

Table 11. Independent Samples t-Test Results
	Variable
	t-value
	df
	Sig. (2-tailed)
	Mean Difference

	Monthly Income
	3.58
	88
	.001*
	₹2,850


Source: Author’s Own Calculation
Note: Significant at the 0.05 level.
Table 12. Observed Frequencies: Migration vs. Debt Status
	Migration Status
	No Debt
	Has Debt (Bank/Informal)
	Total

	Local
	26 (81.3%)
	6 (18.7%)
	32

	Migrant
	36 (62.1%)
	22 (37.9%)
	58

	Total
	62
	28
	90


Source: Author’s Own Calculation
Table 13. Chi-Square Test Results: Debt Status
	Statistic
	Value
	Df
	Asymp. Sig. (2-sided)

	Pearson Chi-Square ()
	3.64
	1
	.056

	N of Valid Cases
	90
	
	


Source: Author’s Own Calculation
Note: Significant at the 0.05 level 
The comparison between "Local" and "Migrant" vendors reveals a distinct economic "migration penalty." According to the Independent Samples t-test (Table 11), there is a statistically significant difference in earnings (t=3.58,p=0.001). Table 10 shows that local vendors earn an average of ₹18,450, which is ₹2,850 more than their migrant counterparts (₹15,600). This income gap likely stems from locals having better established spots, local networks, and reduced overhead costs.
Regarding debt status, Table 12 shows that 37.9% of migrants are in debt compared to only 18.7% of locals. However, the Chi-Square result (Table 13) of 3.64 (p=0.056) falls just short of the standard 0.05 significance threshold. This "marginal significance" suggests that while migrants appear more financially vulnerable, the burden of debt is a pervasive issue affecting the entire informal sector regardless of origin. The data suggests that while migration status dictates income, it is not the sole determinant of indebtedness.
Table 14: Hypotheses Testing Results (N=90)
	Hypotheses
	Statistical Test Used
	Key Result / Value
	p-value
	Significance
	Decision on Null Hypothesis (H0)

	H01: There is no significant correlation between the daily income levels of street vendors and their frequency of savings.)
	One-Way ANOVA
	F = 18.42
	< .001
	Significant
	Rejected

	
	Chi-Square ()
	[image: ]
 = 44.18
	< .001
	Significant
	Rejected

	H02: There is no significant relationship between a vendor’s educational qualification and their awareness of government welfare schemes
	Chi-Square ()
	[image: ]
 = 7.54
	.006
	Significant
	Rejected

	
	Cramer’s V
	V = 0.289
	.006
	Moderate
	N/A

	H03: There is no significant difference in the debt status and monthly income between "Local" and "Migrant" street vendors
	Independent t-Test
	t = 3.58
	.001
	Significant
	Rejected

	
	Chi-Square ()
	[image: ]
 = 3.64
	.056
	Not Sig.
	Failed to Reject


Source: Author’s Own Calculation



Discussion :
The empirical analysis of 90 street vendors reveals a profound correlation between economic status and financial behaviour, as evidenced by the highly significant relationship between income levels and saving frequency (=44.18, p<0.001). The data demonstrates that saving is not merely a behavioural choice but a structural capability dictated by earnings; 75% of low-income vendors are unable to save regularly, whereas 75% of high-income vendors maintain a consistent monthly saving schedule. This is further supported by a strong Cramer’s V coefficient of 0.495, suggesting that income is the primary predictor of financial resilience. ANOVA and Tukey HSD post-hoc tests confirm that monthly savers earn nearly double the income of those who never save, highlighting a "liquidity trap" where the lowest earners are systematically excluded from formal or consistent capital accumulation.
Educational attainment serves as a statistically significant determinant of institutional awareness (p=0.006), creating a distinct "knowledge gap" within the informal sector. Vendors with secondary education or above are significantly more likely to be aware of government welfare schemes compared to those with primary or no education. However, the moderate association strength (Cramer’s V = 0.289) suggests that education is not the sole barrier; even among more educated vendors, awareness is not universal. This indicates that the complexity of bureaucratic processes and a lack of targeted, low-literacy outreach programs continue to hinder the 75.6% of the workforce who possess minimal formal schooling from accessing social safety nets.
Furthermore, the study identifies a clear "migration penalty" affecting the earning potential of street vendors. Local vendors earn a significantly higher mean monthly income (₹18,450) compared to migrant vendors (₹15,600), a disparity confirmed by an independent samples t-test (t=3.58, p=0.001). While migrants are nearly twice as likely to be in debt (37.9%) compared to locals (18.7%), the Chi-Square result (p=0.056) remains marginally above the standard significance threshold. This suggests that while migration status exacerbates financial vulnerability and reduces profit margins, indebtedness remains a pervasive threat across the entire sector, regardless of a vendor's geographic origin.
Finally, the structural profile of the respondents underscores a state of high precariousness, with 86.7% operating as mobile hawkers and over half (57.8%) surviving on less than ₹500 per day. Given that 90% of these vendors are married and serve as primary breadwinners, their low daily earnings and lack of consistent savings translate into high household vulnerability. The concentration of business in perishable goods (75.5% in food and vegetables) further compounds this risk, as these vendors lack the cold-storage infrastructure or financial buffers necessary to withstand market fluctuations or personal emergencies.
Conclusion and policy recommendation:
The study underscores the profound socio-economic precarity of street vendors, whose financial stability is dictated by a complex interplay of income levels, educational attainment, and migration status. The rejection of the null hypotheses for income-to-savings correlation (p<0.001) and education-to-awareness (p=0.006) confirms that savings and social protection are not merely behavioural choices but structural capabilities. While vendors with higher incomes (above ₹1,000/day) and secondary education are significantly more resilient and informed, the vast majority of the workforce (75.6% illiterate/primary and 57.8% earning below ₹500/day) remains trapped in a cycle of low earnings and institutional exclusion. Furthermore, the identified "migration penalty" in monthly earnings( p=0.001) highlights that migrant vendors face additional barriers to market entry and profitability compared to their local counterparts. Ultimately, the high prevalence of mobile hawking (86.7%) and lack of consistent savings (51.1%) reflect a sector that serves as a vital urban survival strategy but lacks the necessary buffers to withstand economic shocks.
Based on the statistical evidence of high financial precarity and institutional exclusion among street vendors, several targeted policy interventions are necessary to enhance their socio-economic resilience. First, given that educational attainment is a significant barrier to welfare awareness (p=0.006), the government must move beyond digital-only registration platforms which alienate the 75.6% of the workforce with limited literacy. There is an urgent need for decentralized help desks and community-led outreach programs at major vending hubs that utilize audio-visual and vernacular materials to simplify the registration process for social security schemes. Furthermore, because the study proves that saving behaviour is strictly constrained by low daily earnings—with a strong association between income and saving frequency (V=0.495)—financial institutions should shift from traditional monthly models to micro-savings products that allow for flexible, daily deposits of small denominations (₹10–₹50). This would align formal banking services with the actual cash-flow patterns of the 57.8% of vendors earning below ₹500 per day.
To address the "migration penalty" (p=0.001) identified in the earnings analysis, urban planning must incorporate portable identity cards and social security benefits that remain valid across state borders. This would ensure that migrant vendors, who are nearly twice as likely to be in debt, can access formal credit and healthcare without the prohibitive requirement of local permanent address proof. Additionally, since 86.7% of the respondents are mobile hawkers dealing primarily in perishable goods, municipal authorities should establish designated vending zones equipped with basic infrastructure, such as solar-powered cold storage and clean water access. Such structural support would directly reduce the risk of goods spoilage and displacement, thereby increasing the daily profit margins of the most vulnerable vendors. Finally, the marginal significance of debt status across the sector suggests a need for debt-refinancing programs that transition vendors away from high-interest informal moneylenders toward formal, low-interest micro-credit facilities, fostering long-term financial stability for these essential urban workers.
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